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INTERROGATORY OF UNITED PARCEL SERVICE
TO UNITED STATES POSTAL SERVICE WITNESS MEEHAN

UPS/USPS-T11-9. Refer to your response to interrogatory UPS/USPS-T11-2(b),
which discusses the position description for the Postal Service’s Vice President of
Sales.

(@) For which products and services has the Postal Service developed
national sales policies and/or programs? For each of the products and services
identified, state the portion of the annualized Sales Function cost for the Base Year
used to develop the national sales policy and/or program for that product or service.

(b) For which products and services has the Postal Service developed and
implemented sales strategies and plans? For each of the products and services
identified, state the portion of the annualized Sales Function cost for the Base Year
used to develop and implement that product or service’s sales strategies and plans.

(c) For which products and services has the Vice President of Sales directed
lead generation activities and initiatives? For each of the products and services
identified, state the portion of the annualized Sales Function cost for the Base Year
used for lead generation activities and initiatives for that product or service.

(d) For which products and services has the Vice President of Sales
managed, developed, implemented, and/or improved direct selling programs? For each
of the products and services identified, state the portion of the annualized Sales
Function cost for the Base Year used to manage, develop, implement, and/or improve
direct selling programs for that product or service.

(e) For which products and services has the Vice President of Sales

managed, developed, and/or implemented systems and solutions related to increasing
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high impact sales? For each of the products and services identified, state the portion of
the annualized Sales Function cost for the Base Year used to manage, develop, and/or
implement systems and solutions related to increasing high impact sales for that
product or service.

UPS/USPS-T11-10. Refer to your response to interrogatory UPS/USPS-T11-
2(b), which discusses the position description for the Postal Service’s Vice President of
Sales. Has the Postal Service developed national sales policies and/or programs for
First Class Single Piece mail? If so, state the portion of the annualized Sales Function
cost for the Base Year used to develop national sales policies and/or programs for First
Class Single Piece mail.

UPS/USPS-T11-11. Refer to your response to interrogatory UPS/USPS-T11-
2(b), which discusses the position description for the Postal Service’s Vice President of
Sales. Has the Postal Service developed and implemented sales strategies and plans
for First Class Single Piece mail? If so, state the portion of the annualized Sales
Function cost for the Base Year used to develop and implement sales strategies and
plans for First Class Single Piece mail.

UPS/USPS-T11-12. Refer to your response to interrogatory UPS/USPS-T11-
2(b), which discusses the position description for the Postal Service’s Vice President of
Sales. Has the Vice President of Sales directed lead generation activities and initiatives
for First Class Single Piece mail? If so, state the portion of the annualized Sales
Function cost for the Base Year used for lead generation activities and initiatives for

First Class Single Piece mail.
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UPS/USPS-T11-13. Refer to your response to interrogatory UPS/USPS-T11-
2(b), which discusses the position description for the Postal Service’s Vice President of
Sales. Has the Vice President of Sales managed, developed, implemented, and/or
improved direct selling programs for First Class Single Piece mail? If so, state the
portion of the annualized Sales Function cost for the Base Year used to manage,
develop, implement, and/or improve direct selling programs for First Class Single Piece
mail.

UPS/USPS-T11-14. Refer to your response to interrogatory UPS/USPS-T11-
2(b), which discusses the position description for the Postal Service’s Vice President of
Sales. Has the Vice President of Sales managed, developed, and/or implemented
systems and solutions related to increasing high impact sales for First Class Single
Piece mail? If so, state the portion of the annualized Sales Function cost for the Base
Year used to manage, develop, and/or implement systems and solutions related to

increasing high impact sales for First Class Single Piece mail.
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